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Subject!  LAND  MARKET  ACTIVITY  IN  THE  NORTHERN  GREAT  PLAINS  REGION 

Byi  Edward  J.  Paul,  Lyman  Wo  Wall  in  and  Morris  H.  Taylor  l/ 

Periodi  Statement  includes  three-month  period  October  1  to  Deoember  31,  1942 

Source*  Recorded  land  transfers  from  county  records  and  interviews  with  local 
people  in  17  selected  counties  in  Montana,  Wyoming,  North  Dakotap  South  Dakota, 

Nebraska,  Kansas  and  Colorado,,    These  data  do  not  include  a  large  number  of 

transfers  mado  by  unrecorded  contract!  for  deed  about  -which  no  information  was 
obtained . 


Trend  In  Number  of  Transfers 

There  was  a  10  percent  decrease  in  the  nuriber  of  voluntary  transfers 
recorded  in  the  fourth  quarter  of  1942  compared  with  the  number  recorded  in  the 
fourth  quarter  of  1941  (--able  1).    Tho  number  jf  voluntary  transfers  in  the 
fourth  quarter  of  1942 s  however 9  was  almost  double  the  number  in  the  third 
quarter,  largely  beoause  of  a  seasonal  increase  in  volume  of  transfers. 

Distress  transfers  continued  at  a  rather  high  level.    Some  counties  started 
later  than  others  in  taking  over  land  seriously  tax  delinquent •    There  were 
counties,  however,  having  little  tax  delinquent  land,  where  the  mortgage  fore- 
closures were  practically  as  high  as  the  number  of  voluntary  transfers. 

Analysis  of  Buyers  and  Sellers 

Farmers  were  the  largest  class  of  buyers,    Owner-operators  bought  52  peroent 
of  the  tracts,  tenants  bought  17  percent  and  laborers  or  farmers'  sons  7  percent. 
Resident  non-farmers  bought  16  percent  of  all  tracts  transferred,  non-residents 
3  percent  and  the  remaining  6  percent  oould  not  be  classified.    There  has  been 
no  great  ohange  in  type  of  buyer  throughout  the  past  year. 

Farmers  showed  less  interest  in  buying  land  to  increase  the  size  of  operating' 
units,    For  the  greater  part  they  bought  land  in  order  to  obtain  greater  security 
of  tenure.    There  seamed  to  be  no  new  individuals  in  the  market  acquiring  land 
solely  for  the  purpose  c:?  resale  at  a  profit.    A  few  land  companies  and  individuals 


1/  Data  for  North  Dakota  were  developed  as  a  part  of  a  cooperative  project 
between  the  Bureau  of  Agricultural  Economics  and  the  North  Dakota  Agricultural 
Experiment  Station. 


generally  in  the  market*  however,  have  become  more  active 0    Seventy- five  percent  of 
the  tracts;  apparently  will  be  operated  by  the  buyer- 
Owner- operators  sold  11  percent,  of  the  land  transferred,  other  individual 
owners  36  percent,  private  corporations  18  percent,  public  credit  agencies  11 
percent,  and  states  and  counties  24  percent,    Two-thirds  Of  the  owner- operators 
who  sold  tracts  are  still  farming.,    Corporate  and  public  owners  are  rapidly 
liquidating  and  will  acount  for  a  large  proportion  of  sales  until  their  land 
holdings  are  depleted 0    In  the  past  year*  the  relative  importance  of  the  various 
classes  of  sellers  has  not  changed  (tables  2  and  3) 

Trend  in  Land  Prices: 

Land  prices  continued  to  rise*    In  the  past  year  prices  have  advanced  10 
to  15  percent,  with  the  greatest  increase  coming  in  the  winter  wheat  areas  in 
the  southwestern  portion  of  the  region*    The  least  increase  has  ccourred  in  the 
grazing  areas  with  large  concentrations  of  county-owned  land*    In  these  areas8 
the  sales  policy  of  the  county  determines  the  level  of  prices  for  the  entire 
area,    Until  the  counties  abandon  the  policy  of  selling  at  low  prices  in  order 
to  hasten  the  return  of  the  land  to  the  tax  rolls.,  or  dispose  of  a  major  por= 
tion  of  their  land,  little  increase  in  price  of  land  is  probable  in  those  areas<> 

General  Conditions  Affecting  the  Land  Market 

The  greatest  single  factor  stimulating  th6  land  market  was  the  high  level  of 
agricultural  production  and  prices.    Farm  income  in  1942  was  one  of  the  high- 
est on  record • 

Factors  tending  to  continue  to  keep  prioes  near  present  levels  were  short- 
ages of  manpower  and  machineryo    The  new  policy  of  the  War  Manpower  Commission 
Ln  the  deferment  of  agricultural  labor>  however,  has  alleviated  6ome  of  the 
anxiety  over  the  labor  supplye    Informants  generally  agreed  that  spring  farm 
work  oan  be  handled  by  present  labor  and  machinery,    Planted  acreage  of  crops  is 
expected  to  equal  those  of  1942„    There  will  be  some  shifts  in  the  type  of  crops 
grown  but  little  idle  land  is  anticipated.    If  production  should  approach  1942 
levels,  a  serious  labor  situation  may  develop  at  harvest  time,  particularly  with 
new  machinery  sales  held  to  present  quotas  0    Machinery  t;eems  to  be  considered  a 
problem  of  Increasing  importance 0 

In  areas  where  individual  owners  predominate ,  real  estate  dealers  report 
fewer  farma  listed  for  sale  and  the  asking  price  on  these  farms  has  been  raised.; 
Buyers  have  been  somewhat  hesitant  to  meet  these  advanced  prices .    In  the  farm- 
ing areas,  there  is  considerable  demand  for  the  most  productive  lands,  but  the 
poorer  lands  move  slowlye 

Type  of  Financing 

Cash  sales  increased  in  importance  this  quarter »  Cash  sales  were  53  percent 
of  all  voluntary  sales,  oash  and  mortgage  sales  18  percent  and  contracts  for  deed 
29  percent  (table  4)0    The  average  down  payment  was  28  percent  in  mortgage  sales 


3  -= 


and  23  percent  in  the  recorded  sales  by  recorded  contract  for  deedc    There  were 
more  second  mortgages  recorded  this  quarter  than,  in  any  quarter  for  the  past 
two  years o 

Mortgage  credit  is  reported  to  be  adequate.    Companies  making  mortgage  leans 
ha-ve  tended  to  slightly  increase  their  appraisals;  but  are  loaning  about  the  same 
percentage  of  the  appraised  value  as  before »    Repayment-  periods  rang©  from  10  to 
36  years  and  interest  rates -range  from  3  to  6  percent,    Jfcst  ins  ur  anc  q  c-  cmpon  i  s  s 
now  offer  mortgage  loans  with  interest  rates  at  4  tc  5  percent'* 

A  large  number  of  mortgage  j.oans8  contracts  for  deedt  and  chattels  were  paid 
off  this  quarter,,    Some  were  paid  off  before  due,  and  substantial  advance  payments 
were  made  on  others , 
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Table  4o-  Type  of  financing  for  sales  with  full  consideration, 

Borthera  Great  plains  Region 
4th  quarter  1942 


Sample 
oo  unties 


Sales  with  full  * 
consideration  ; 


Cash  sfclee 


Cash  and 
mortgage 


Contract 
for  deed 


Buaiber 


fetrcent 


Baroent 


P©s*oent 


Colorado 

Adams 

Ifssa 
Kansas 

Dickinson 

Haskell 
Ifrntana 

gallon 

Judith  Basin 
Nebraska 

Deuel 

Howard 

Lancaster 
Horth  Dakota 

Morton 

Stutsman 

Traill 

Tiard 
South  Dakota 

Brown 

Olay 

Haakon 
Wyoming 

Oothen 


56 
36 

16 
11 

25 
21 

4 

5 
7 

46 
70 
20 
115 

20 
7 
51 

19 


56 

SB 
75 

46 
48 

26 
67 
45 

50 
76 
50 
40 

40 

29 
62 

79 


42 
28 

51 
27 

0 
55 

75 
55 
67 

0 
7 
66 
5 

66 
67 
6 

10 


0 
16 

0 
0 

52 
19 

0 
0 
0 

60, 
17 
5 
67 

5 
14 
42 


Total 


484 


65 


18 


